Being small...

...often has great advantages!

In 1951 St. Louis Browns pinch hitter Eddie
Gaedel came up to bat against the Detroit Ti-
gers in a critical game. Gaedel was only 3’7",
but in spite of his size, he did the one thing his
team needed from him that day: He got a base
on balls that helped win the game.

In the world of consulting firms, we’re pretty
small. But like Eddie Gaedel, we use size to
our advantage. We’re small enough that you’ll
get our undivided attention, and you’ll only
work with our principals.

You’re not going to get huge, dense studies. We
roll up our sleeves and figure out how to help
you grow your revenues, control costs, and
better manage risk. We’ll show you very spe-
cific things you can start doing right away to
improve your profitability.

We may be small, but we’re a big hit with our
clients. Being small can often work to your
advantage.
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